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Many of you who have worked with me will know what I mean when I say, “Share the pie.” At this holiday time it seems a particularly apt metaphor for sharing your gifts – your vision, service and resources. The holidays beckon us to put our appreciation into words, and accompany our beliefs with music. We are inspired to consider our accomplishments of the last year and goals for the next. It is a time to take time and connect and be of service. All these desires can bring pleasure (and dare I say, success) to our business.  In this article, I offer you a slice of my perspective, and ten strategies for bringing what you uniquely possess to the table.

Objections to the mix

I can hear some of your objections to mixing business and pleasure. I wrestled…

with the title for just that reason. And yet, isn’t one of your greatest goals to do just that – to have your gift be a source of pleasure and profit? What a blessing to use the work that comes naturally and gives you joy to support yourself financially. Isn’t your intention that your gift also be a service and joy for others? So share the pie! Consider those who don’t know what you do, how well you do it, or how great a response you get from the audiences you serve? Your holiday letter is a great opportunity to share the blessings of the past year and the vision of the next. It can give people the information and confidence they need to work with you or refer someone to you. It can be a gift to inspire their reflection and commitment.

What if they don’t like it?

Perhaps the reason you don’t share the pie, might be that you’re concerned they won’t like it. Fair enough. Some of them might not. An author once said, “It’s not writing that’s hard. It’s sitting down to write.” The act of declaration is always challenging. Gosh, it took me a long time to sit down and write this article. And yet if you compare your offering to the unserved chocolate walnut, lemon meringue or deep dish apple pie, you’ll sense the waste. Your concern of someone’s distaste means that  no one gets to have a piece! They miss the opportunity. It’s your job to make sure they don’t. How about a holiday gift of your service (an hour session, gift certificate for two, or a product – a CD, book or article) to introduce someone or their friend or associate to your gift? 

A feast of gratitude

What of all the pie given and received over the past year? Holidays are a great time to say thanks to all the people with whom you’ve enjoyed doing business this year. Consider your clients and your associates, those who worked with you and those who referred you to others. Again, in expressing your gratitude you’re also opening the door for more work with them, or with someone in their circle who could benefit. Consider an end of year party with a group who has benefited you and who might benefit one another in support, resources, and service. Or just share a cup of a cocoa together by a restaurant’s fireplace… 

Shine a light

As the days get dark earlier, the holidays bring lights - literal and figurative. Your vision can be a part of that light. Share your vision for the future and encourage others to do the same. Feel free to use my exercise, “Looking Back --- and Ahead” in The Newsletter section, “How Does Your Garden Grow”.  Email your network and ask them to send you back their replay… or how about a day of rounds offering this exercise and their choice of coffee bag, tea bag or cocoa to enjoy while they reflect?

Networking at its best is all about generosity. It’s about exchanging services, and resources and getting people involved in your vision and your project. It is like a holiday celebration, where everyone is encouraged to share their culinary specialty, and gratitude flows freely for the sharers of their bounty. 

Below I’ve recounted some of the strategies for holiday networking and added a few more. I encourage you to make them your own! 

Share the Pie: Ten strategies for Networking during the Holidays.

1. Make a list (check it twice) of all the clients, collaborators, associates and friends who have supported, referred, and worked with you on your business, and make a commitment to contact them in some way between now and January 15. 

2. Write a testimonial. “You’ve given me a great service. Use this to spread the word”.

3. Consider a small gift and a phrase that reminds them of you, whether it  be a Starbucks, (“think of me – warm and stimulating”) Barnes & Noble card (“think of me – well-read and noble”), bonsai trees (“think of me – petite and exotic”). FYI, these are meant to be fun and get you brainstorming.
4. Carol the industry or read a selection from “A Christmas Carol” or “The Grinch Who Stole Christmas.” (Let them choose). 

5. Honor the instincts to hibernate. Plan enticements to reach out with comfort. Ie. Meet for coffee or hot cocoa before rounds. Schedule a lunch by a fire.

6. Write a holiday card/letter to share the blessings of the past year and the vision of the next. Keep it short and sweet – a half page is great. Consider help on text or graphics to put it across easily, and attractively.

7. Make a holiday gift of your service (an hour session, gift certificate for two, or a product – a CD, book, or article) to introduce someone or their friend or associate to your gift. 

8. Say thank you for the contribution they made to your year. Send a thank you card for gifts given this year in beliefs, support, stuff, opportunities.

9. Throw an end of year party for two or two hundred (your place or just meet at the café or pub) with a group of people who have benefited you and might benefit one another in support, resources, and service. 

10. Inspire your network to play and plan. Email your network your top three joys, values or accomplishments of 2006 and goals for 2007. Ask them to send you back their three for 2006 and three for 2007… Or how about a day of rounds giving the offering the “Looking Back…and Ahead” exercise and their choice of coffee bag, tea bag or cocoa to enjoy while they reflect?

My own invitation to share the pie in the New Year comes on January 27, 2007. That’s the date of The Share the Wealth Networking Brunch for Creative Artists. This Brunch is a thank you to all the creative artists in my client base. It is a gift to inspire your skill and activity in networking and to expand your client base. I’ll introduce you to top level creative artists who can hire you, refer you, or provide service and resources to grow your life and business! This year we’ve added featured recommended professionals in specific areas targeted for you - including presentation, training, networking, finance, and self care. Finally, it’s an opportunity to go beyond expanding the health of your business, and contribute to the health of the world. The Brunch will benefit The Brackett Foundation, an organization providing education for refugees. (More on the brunch in the Newsletter section, “Creative Seed News”.  Don’t miss it!)
I look forward to the opportunity in 2007 to share your delicious gifts.  Until then I take pleasure in doing business with you and encourage you take pleasure in business with all the people in your life and work….

Ring them bells. Share the pie.

Sow yourself like a seed,

Penelope Brackett
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